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INVESTMENT HIGHLIGHTS

THE OPPORTUNITY
»  Attractive Demographics: The property sits in a high-traffic, retail-centric area within a 3-mile radius of over 129,000 people, including 41,553 households. The area
boasts an average household income of $80,200.

«  Strategic Positioning: Situated less than 2 miles from the Sam Houston Tollway/Texas 8 Beltway, which sees over 175,000 vehicles daily, offering excellent visibility
and accessibility.

» Neighboring Synergy: Directly across from Joe V’s grocery store, ranked in the 88th percentile of grocery stores in Houston, and surrounded by nationally recognized
retailers such as Chase Bank, Dairy Queen, Jack in the Box, Walgreens, McDonald’s, O’Reilly Auto Parts, and Advance Auto Parts—all within a half-mile radius.

- Advantageous Frontage: Offers over 350 feet of frontage with 2 large curb cuts and 109 parking spaces, providing ample space for customers and tenants.

- Signage: Prominent, double-sided pylon sign offering high visibility to drivers along major traffic routes.

« Value-add Opportunity: Opportunity to restructure leases to more favorable terms, with the potential to increase rents, secure long-term leases, and strategically
select tenants that align with the property’s market potential




PROPERTY OVERVIEW

PRICING & PROPERTY SPECIFICATIONS

List Price $3,900,000
Year Built 2023
GLA +19,623 SF
= —— —— = R ] .__-

Price PSF $198.75 —— o
Lot Size +1.95 AC
Drive Thru No

f‘
Parking Spaces 109
Seller Financing Available

LEASING INQUIRIES

FOR LEASING INQUIRIES REACH OUT TO

PAYTON TORRES

DIRECT +1 (346) 547-0389
MOBILE +1(832) 407-0905
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With a city population of over 2.3 million people, Houston is the fourth-largest city in the United States and the most diverse metropolitan area in Texas, often
described as the most racially and ethnically diverse major city in the U.S. It is home to many cultural institutions and exhibits, attracting more than 7 million visitors
a year to the Museum District. Houston has an active visual and performing arts scene in the Theater District and offers year-round resident companies in all major
performing arts. The city’s rich cultural fabric is further enhanced by a range of festivals, galleries, and events that celebrate its global influences and creative energy.

Though Houston is the largest city in the U.S. without formal zoning regulations, it has developed similarly to other Sun Belt cities due to the city’s land-use regulations
and legal covenants. Houston also boasts the fourth tallest skyline in the country (after New York City, Chicago, and Miami), and a seven-mile system of tunnels and
skywalks links Downtown buildings with shops and restaurants, allowing pedestrians to avoid the intense summer heat and frequent rain. Centered on Post Oak
Boulevard and Westheimer Road, the Uptown District experienced rapid growth during the 1970s and early 1980s, with midrise office buildings, hotels, and retail
developments along Interstate 610 West. Uptown has since become one of the most prominent examples of an edge city. Located in the American South, Houston
is a dynamic, diverse city with a growing international community that attracts residents and businesses from all over the world.

POPULATION HOUSEHOLDS INCOME

2024 2029 2024 2029 2024
ESTIMATE PROJECTION ESTIMATE PROJECTION AVERAGE
18,957 19,099 5,481 5,523 $72,682
122,930 124,544 39,152 39,691 $73,013
306,860 311,460 102,678 104,302 $73.112

ANTOINE DRIVE SHOPPING CENTER



ECONOMY

Houston is a city of endless possibilities: Its history has been marked with achievements from the first word heard from the
moon to the first artificial heart transplant. A distinctly favorable business climate promotes trade, commerce, industry, and
economic growth in the Houston region. Many businesses recognize the allure of all Houston has to offer. Once dominated
by oil-related jobs, Houston’s economy has diversified as new, core industries join energy in the regional employment mix.
Houston’s current major industries include energy, aerospace and defense, and bio-science. Houston is home to the Texas
Medical Center, the world’s largest concentration of health care and research institutions, and NASA's Johnson Space Center,

where the Mission Control Center is located. According to Forbes, Houston has a gross metro product of $482.1 billion.

Houston maintains a global position as an international trade leader with economic and cultural ties reaching across the
globe. As one of only five cities in the world connecting to all six inhabited continents, Houston is a global manufacturing
and logistics hub and an international finance center. Over 5,000 Houston companies are engaged in international business
and approximately 1,000 Houston firms report foreign ownership. International trade directly or indirectly supports more than
one-third of all jobs in the Houston metropolitan area. Fifteen foreign governments maintain trade and commercial offices

here, and the city has 35 active foreign chambers of commerce and trade associations.
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ATTRACTIONS

DOWNTOWN HOUSTON

Houston’s downtown has beenrevitalized with numerous clubs, professional
sports facilities, and musical entertainment that has helped bring nightlife
back to downtown. As one of the few U.S. cities with resident companies
in theater, ballet, symphony, and opera, Houston’s Theater District, located
downtown, offers visitors and residents alike exciting performances all
season long. The city also shows its devotion to the arts through a full
complement of art museums and critically acclaimed galleries in its Museum
District. Countless cutting-edge chefs have made a home in Houston, where
diners eat out more than residents of any other city. There are more than
10,000 restaurants in the Houston area with culinary choices that represent
more than 70 countries and American regions. This stylish dining scene

only provides a glimpse of Houston’s epicureans offerings.

THE GALLERIA

As the largest mall in Texas, the Galleria is an upscale mixed-use urban
development centrally located in the Uptown District of Houston. With
more than 26 million annual visitors, The Galleria has been named the most
visited attraction in Houston. On top of an ice-skating rink, the mall holds
375 stores, 30 restaurants, and 2 hotels. It is currently anchored by Neiman

Marcus, Nordstrom, Saks Fifth Avenue, and Macy’s.

SPACE CENTER HOUSTON

Space Center Houston is the official visitor center of the Lyndon B. Johnson
Space Center—the National Aeronautics and Space Administration’s (NASA)
center for human spaceflight activities. Along with the Northrop Grumman
Theater and special tours the center is also home to many space artifacts

including the Apollo 17 command module, the Saturn V, and more.
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HIGHER EDUCATION

UNIVERSITY OF HOUSTON

The University of Houston is a public research university in Houston, Texas,
and the flagship institution of the University of Houston System. Founded in
1927, U of H is the third-largest university in Texas with over 47,000 students.
Its campus spans 667 acres in southeast Houston. The university is classified

among “R1: Doctoral Universities — Very high research activity”.

The university offers 276 degree programs through its 16 academic colleges
on campus. The institution conducts around $203 million annually in research
expenditures and operates 36 research centers and institutes on campus.
Awarding more than 9,000 degrees annually, U of H’s alumni base exceeds
316,000. The economic impact of the university on greater Houston is $6.4
billion annually. UH Health has a total impact of $939 million on greater Hous-
ton. UH Energy has a total impact of $1.6 billion on greater Houston. Overall,

the University of Houston supports more than 61,000 regional jobs.

Source: uh.edu

RICE UNIVERSITY

Located in the Museum District and right next to the Texas Medical Center,
Rice University is a private research college known for its science and en-
gineering programs. The 300-acre campus is home to over 8,000 students.
Rice University offers over 50 programs across 7 divisions of study. The uni-
versity conducted around $192 million in sponsored research in FY2022, po-
sitioning Rice University to surpass its goal of doubling its research spending
by 2027. The university is classified among “R1: Doctoral Universities — Very
high research activity”. Due to its close relationship with NASA, Rice Univer-

sity has produced around 16 astronauts and space scientists.

RANKED #6 IN BEST VALUE SCHOOLS

- U.S. NEWS AND WORLD REPORT 2022

14 ANTOINE DRIVE SHOPPING CENTER



CONFIDENTIALITY AGREEMENT AND DISCLAIMER

This Offering Memorandum contains select information pertaining to the business and affairs of the property owner and its tenant for real property located at 12180 Antoine
Dr, Houston, TX 77066 (“Property”). The Offering Memorandum may not be all-inclusive or contain all of the information a prospective purchaser may desire. The information
contained in this Offering Memorandum is confidential and furnished solely for the purpose of a review by a prospective purchaser of the Property. It is not to be used for any
other purpose or made available to any other person without the written consent of Seller or Matthews Real Estate Investment Services. The material and information in the
Offering Memorandum is unverified. Matthews Real Estate Investment Services has not made any investigation, and makes no warranty or representation, with respect to
square footage, income and expenses, the future financial performance of the property, future rent, and real estate value market conditions, the condition or financial prospects
of any tenant, or the tenants’ plans or intentions to continue to occupy space at the property. All prospective purchasers should conduct their own thorough due diligence
investigation of each of these areas with the assistance of their accounting, construction, and legal professionals, and seek expert opinions regarding volatile market conditions
given the unpredictable changes resulting from the continuing COVID-19 pandemic. The information is based in part upon information supplied by the Owner and in part upon
financial information obtained from sources the Owner deems reliable. Neither owner, nor their officers, employees, or real estate agents make any representation or warranty,
express or implied, as to the accuracy or completeness of this Offering Memorandum, or any of its content, and no legal liability is assumed or shall be implied with respect
thereto. Prospective purchasers should make their own projections and form their own conclusions without reliance upon the material contained herein.

By acknowledging your receipt of this Offering Memorandum for the Property, you agree:

1. The Offering Memorandum and its contents are confidential;
2. You will hold it and treat it in the strictest of confidence; and
3. You will not, directly or indirectly, disclose or permit anyone else to disclose this Offering Memorandum or its contents in any fashion or manner.

Matthews Real Estate Investment Services™ is not affiliated with, sponsored by, or endorsed by any commercial tenant or lessee in the Offering Memorandum. The presence
of any entity’s name or logo, including any commercial tenant’s name or logo, is informational only and does not indicate or suggest any affiliation and/or endorsement of
Matthews Real Estate Investment Services, the property, or the seller by such entity.

Owner and Matthews Real Estate Investment Services expressly reserve the right, at their sole discretion, to reject any and all expressions of interest or offers to purchase the
Property and to terminate discussions with any person or entity reviewing this Offering Memorandum or making an offer to purchase the Property unless and until a written
agreement for the purchase and sale of the Property has been fully executed and delivered.

If you wish not to pursue negotiations leading to the acquisition of the Property or in the future you discontinue such negotiations, then you agree to purge all materials relating
to this Property including this Offering Memorandum.

A prospective purchaser’s sole and exclusive rights with respect to this prospective transaction, the Property, or information provided herein or in connection with the sale of
the Property shall be limited to those expressly provided in an executed Purchase Agreement and shall be subject to the terms thereof. In no event shall a prospective purchaser
have any other claims against Owner or Matthews Real Estate Investment Services or any of their affiliates or any of their respective officers, directors, shareholders, owners,
employees, or agents for any damages, liability, or causes of action relating to this solicitation process or the marketing or sale of the Property.

This Offering Memorandum shall not be deemed to represent the state of affairs of the Property or constitute an indication that there has been no change in the state of affairs
of the Property since the date of this Offering Memorandum.

Net Lease Disclaimer — There are many different types of leases, including gross, net, single net (“N”), double net (“NN”), and triple net (‘NNN”) leases. The distinctions between
different types of leases or within the same type of leases, such as “Bondable NNN,” “Absolute NNN,” “True NNN,” or other NNN leases, are not always clear. Labels given to
different leases may mean different things to different people and are not defined legal terms. Buyers cannot rely on the labels or marketing descriptions given to any lease
when making their purchasing decisions. Buyers must closely review all lease terms and are advised to seek legal counsel to determine the landlord and tenant’s respective
rights and duties under the lease to ensure the lease, regardless of how labeled or described, meets the buyers’ particular needs.

HOUSTON, TX
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11-2-2015
/\ Information About Brokerage Services @.

REC Texas law requires all real estate license holders to give the following information about P

e brokerage services to prospective buyers, tenants, sellers and landlords.

TENAS REAL ESTATE COMMILEHN

TYPES OF REAL ESTATE LICENSE HOLDERS:
« A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
* A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
» Put the interests of the client above all others, including the broker’s own interests;
# Inform the client of any material information about the property or transaction received by the broker;
* Answer the client’s questions and present any offer to or counter-offer from the client; and
# Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the
owner, usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’'s minimum
duties above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent or subagent by the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller's agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
# Must treat all parties to the transaction impartially and fairly;
* May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
o  Must not, unless specifically authorized in writing to do so by the party, disclose:
© that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
& The broker's duties and responsibilities to you, and your obligations under the representation agreement.
» Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker's services. Please acknowledge receipt of this notice below and retain a copy for your records.

Matthews Real Estate Investment

Seruices IRe. 9005919 transactions@matthews.com 866-889-0050
Licensed Broker /Broker Firm Name or License No. Email Phone
Primary Assumed Business Name

Patrick Graham 528005 licensing@matthews.com 866-889-0050
Designated Broker of Firm License No. Email Phone

Patrick Graham 528005 licensing@matthews.com 866-889-0050
Licensed Supervisor of Sales Agent/ License No. Email Phone
Associate
Sales Agent/Associate’s Name License No. Email Phone
Buyer/Tenant/Seller/Landlord Initials Date
Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov
IABS 1-0

HOUSTON, TX
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