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© INVESTMENT HIGHLIGHTS
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~_ ListPrice Zoning : _ SF AC
- Contact Agent Multifamily & Commercial 750,974 +17.24
e Prime Location: 2,000 feet of frontage along I-35E with . Cit.y-Backed Mixed-Use Vision: City sees the site
109,900 VPD ensures high visibility and accessibility. - _ as ideal for a mixed-use development, allgnlng with

Lancaster’s urbah growth plans »

+ Large Development Site: 17.24 acres available for a « . High Traffic Corridor: Located along-a major-highway,
mixed-use development Sl benefiting from significant daily: traffic exposure for
' : N future businesses. -
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AREA OVERVIEW

LANCASTER, TX

Lancaster, Texas, is strategically located just south of Dallas along the
busy I-35 corridor, making it a prime location for commercial and industrial
development. The city benefits from its proximity to major transportation
routes, including 1-20 and [-45, which provide seamless access to the
broader Dallas-Fort Worth metroplex and beyond. This connectivity positions
Lancaster as a gateway for businesses looking to serve the rapidly growing
North Texas region.

The 17-acre parcel on I-35 offers excellent visibility and accessibility, making it
an ideal site for various uses, including logistics, distribution, retail, or mixed-
use development. The area’s growth is fueled by the expanding industrial
base and the influx of new residents seeking affordable housing options
within a short commute to Dallas. Additionally, Lancaster’s commitment to
economic development is evident in its business-friendly environment, with
incentives available to attract and support new investments.

As the demand for well-located, developable land continues to rise in the
Dallas-Fort Worth area, this property represents a unique opportunity to
capitalize on Lancaster’s growth and strategic location along one of the
nation’s most important transportation corridors.

PROPERTY DEMOGRAPHICS

POPULATION 3-MILE 5-MILE 10-MILE
2023 Estimate 68,889 150,096 562,569
2028 Estimate 69,628 154,899 572,529
HOUSEHOLDS 3-MILE 5-MILE 10-MILE
2023 Estimate 23,886 51153 185,862
2028 Estimate 24,050 52,723 189,283

INCOME 3-MILE 5-MILE 10-MILE
2023 Avg. Household Income $90,400 $94,300 $82,900
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DALLAS = FURT WURTH EGUNUMY COMPANIES HEADQUARTERED IN DFW

Dallas-Fort Worth is the 4th largest metropolitan area in the U.S., with approximately 7.6 million people, AT&T, the largest telecommunications company
and consistently ranks among the top metros for job growth. The metro averaged over 100,000 new jobs in the world, is headquartered at the Whitacre
in the last few years, with an annual growth of almost 3%. Many companies across various industries have Tower in downtown Dallas.

relocated or expanded operations due to the low cost of doing business and the availability of a highly-
skilled workforce in the Dallas-Fort Worth area. Over the last decade, North Texas has attracted over 130

new corporate headquarters.

ExxonMobil and McKesson, respectively the
2nd and 7th largest Fortune 500 companies by
revenue, are headquartered in Irving, Texas.

BANKING AND FINANCE Fluor, the largest engineering & construction

company in the Fortune 500, is also

Banking and finance play a key role in the area’s economy. DFW recently surpassed Chicago to become headquartered in Irving.

the second-largest financial services hub in the nation, eclipsed only by New York.
In October 2016, Jacobs Engineering, a Fortune

500 company and one of ~California to Dallas.

Toyota USA, in 2016, relocated its corporate
headquarters to Plano, Texas.

Bank of America 22> JPMorgancChase

o StateFarm: E Ameritrade

Southwest Airlines is headquartered in Dallas
and has more than 53,000 employees.

Fidelity

INVESTMENTS

INFORMATION TECHNOLOGY

The Metroplex also contains the largest Information Technology industry base in the state (often referred
to as Silicon Prairie or the Telecom Corridor, especially when referring to US-75 through Richardson,
Plano, and Allen just north of Dallas itself). This area has many corporate IT projects and the presence of
numerous electronics, computing, and telecommunication firms.
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CONFIDENTIALITY & DISCLAIMER STATEMENT

This Offering Memorandum contains select information pertaining to the business and affairs of the property owner and its tenant for real property located at 218, 220,
224,228 S I-35E & 300S Beckley St, Lancaster, TX 75146-(“Property”). The Offering Memorandum may not be all-inclusive or contain all of the information a prospective
purchaser may desire. The information contained in this Offering Memorandum is confidential and furnished solely for the purpose of a review by a prospective purchaser
of the Property. It is not to be used for any other purpose or made available to any other person without the written consent of Seller or Matthews Real Estate Investment
Services. The material and information in the Offering Memorandum is unverified. Matthews Real Estate Investment Services has not made any investigation, and makes no
Warranty or representation, with respect to square footage, income and expenses, the future financial performance of the property, future rent, and real estate value market
conditions, the condition or financial prospects of any tenant, or the tenants’ plans or intentions to continue to occupy space at the property. All prospective purchasers
should conduct their own thorough due diligence investigation of.each of these areas with the assistance of their accounting, construction, and legal.professionals, and seek
expert opinions:regarding volatile market conditions given the unpredictable changes resulting from the continuing COVID-19 pandemic. The information is based in part
upon information supplied by the Owner and in part upon financial information obtained from sources the Owner deems reliable. Neither owner, nor their officers, employees,
or real estate.agents make any representation or warranty, express or implied, as to the éccuracy or completeness of this Offering Memorandum, or any of its content, and no
legal liability is assumed or shall be implied with respect thereto. Prospective purchasers should make their own projections and form_their own conclusions without reliance
upon the material contained herein. : '

By acknowledging your receipt of this Offering Memorandum for the Property, you agree:

i The Offering Memora_n;:lum and its contents are confidential;
2. You will hold it and treat it in the strictest of confidence; and
S35 You will not, directly or indirectly, disclose or permit anyone else to disclosé this.Offering Memorandum or its contents in.any fashion or manner.

Matthews Real Estate Investment Servicée is not affiliated with, sponsored by, or endorsed by any commercial tenant or lessee in the Offering Memorandum. The presence
of any entity’s name-or logo, including any commercial tenant’s name or logo;, is informational only and does not indicate or-suggest any affiliation and/or endorsement of
Matthews Real Estate Investment Services, the property, or the seller by such entity.

Owner_an'd Matthews Real Estate Investment Services expressly reserve the right, at their sole discretion, to reject any and all expressions of interest or offers to purchase the
Property and to terminate discussions with any person or entity reviewing this Offering Memorandum or making an offer to purchase the Property unless and until a written
agreement for the purchase and sale of the Property has been fully executed and delivered.

If you wish not to pursue negotiations leading to the acquisition of the Property or in the future you discontinue such negotiations, then you agree to-purge all materlals
relating to this Property including this Offering Memorandum.

A prospective purchaser’s sole and exclusive rights with respect to this prospective transaction, the Property, or information provided herein or in connection with the sale
of the Property shall be limited to those expressly provided in an executed Purch‘ase Agreement and shall be subject to the terms thereof. In no event shall a prospective
purchaser have any other claims against Owner or Matthews Real Estate Investment Services or any of their affiliates or any of their respective ‘officers, dlrectors shareholders :
owners, employees, or agents for any damages, liability, or causes of actionrelating to this soIrcrtatron process or the marketing or sale of the Property. :

This Offering Memorandum shall not be deemed to represent the state of affairs of the Property or constitute an |nd|cat|on that there has been no change in the state of affairs
of the Property since the date of this Offering Memorandum. ¥



218, 220, 224, 228 S |I-35 E & 300 S BECKLEY ST | LANCASTER, TX 75146
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Associate -
Direct +1 (972) 636- 5243
Mobile +1(828) 747-2593

DREW BOROUGHS
Senior Associate S,
Direct +1 (214) 295-2790

: Mobile +1(903) 539-9971

©  tristan.thompson@matthews.com drew.boroughs@matthews.com
~ License No. 811445 (TX) License No. 726278 (TX)
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/i\\ Information About Brokerage Services @

I C Texas law requires all real estate license holders to give the following information about P
_— brokerage services to prospective buyers, tenants, sellers and landlords.

TEXAS AEAL ESTATE COMMISSION

TYPES OF REAL ESTATE LICENSE HOLDERS:
* A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.,
e A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER'S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
e Put the interests of the client above all others, including the broker’'s own interests;
¢ Inform the client of any material information about the property or transaction received by the broker;
* Answer the client’s questions and present any offer to or counter-offer from the client; and
® Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the
owner, usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum
duties above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent or subagent by the buyer or buyer’'s agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker's minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller’'s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
o Must treat all parties to the transaction impartially and fairly;
e May, with the parties' written consent, appoint a different license holder associated with the broker to each party {owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
e Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
e The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
* Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records.

Matthews Real Estate Investment

Services, Inc. 9005919 transactions@matthews.com 866-889-0050
Licensed Broker /Broker Firm Name or License No. Email Phone
Primary Assumed Business Name
Patrick Graham 528005 licensing@matthews.com 866-889-0050
Designated Broker of Firm License No. Email Phone
Patrick Graham 528005 licensing@ matthews.com 866-889-0050
Licensed Supervisor of Sales Agent/ License No. Email Phone
Associate
Sales Agent/Associate’s Name License No. Email Phone
Buyer/Tenant/Seller/Landlord Initials Date
Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov

IABS 1-0



	Button 7: 
	Button 19: 


